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The reality of doing 
business today
In markets like Dubai and across the 
Middle East:
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Finding a reliable supplier can take weeks
Identifying a serious partner often requires 
multiple attempts
Many contacts lack transparency
Most groups are overloaded with irrelevant 
information

The result:
lost time, wrong decisions, and unnecessary risk.
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Opportunities exist — access does not

What’s missing is a space where the right connections happen efficiently.

There is no shortage of opportunities.

But in practice:

The right people are hard to reach
Serious profiles are difficult to identify
Relevant introductions are rare
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A different way to 
approach business
IMB operates within a defined framework:

No involvement in riba-based structures
Transparent and accountable exchanges
Respect for Islamic business principles
Commitment to fair and responsible dealings

This reduces uncertainty and creates 
a more reliable environment to 
operate in.
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Direct access to a selected network
IMB gives access to a circle where:

Members are identified before entry
Exchanges are business-focused
Requests are taken seriously

The objective is simple:
connect the right people, without unnecessary friction.
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A simple and efficient setup

Each member joins the spaces relevant to their activity.

The network is organized through:
A main private group
(for key updates and general exchanges)

Specialized groups (depending on activity):

Real Estate
Investment
Trade & Import/Export
Services

Expert-driven spaces including:

business advisory
Structuring
Strategic support
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A controlled entry
Joining follows a clear process:

1. Profile submission
2. Qualification call
3. Review
4. Approval

This allows us to understand:

what each person actually does
what they are looking for
what they can bring

The goal is to avoid unqualified or opportunistic profiles.
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Practical and direct exchanges
Inside the network, members can:

  Post a request
“Looking for a reliable textile supplier in Turkey”

  Share an opportunity
“Real estate project in Dubai – seeking investors”

  Offer a service
“Company structuring support available”

  Ask for a specific contact

Messages are expected to be:

 clear
precise
relevant
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A certain way of engaging
Members are encouraged to:

This keeps interactions efficient and useful.

Be direct and concise
Avoid unnecessary messages
Share real opportunities
Respond only when relevant
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Connections that are not easily available

By joining, members gain access to:

Active entrepreneurs
Potential investors
Reliable service providers
Operational partners

These are profiles that are rarely accessible in open networks.

Built on strong ethical foundations, where trust, integrity and shared values shape every 
connection.

A curated network of serious professionals, built on trust, shared values 
and high-quality opportunities.
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Access to experienced 
profiles
Some members bring expertise in areas 
such as:

Business structuring
Financial organization
Strategy
Operational support

These inputs help members 
approach decisions with more clarity.
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A natural filter
The paid model allows:

Filtering out non-serious profiles
Avoiding low-quality interactions
Maintaining a consistent level of engagement

It also ensures that members are genuinely involved. Access is not open. Each 
member is carefully selected to maintain a high level of trust, intention and 
professionalism.



12

Beyond a single market
IMB connects multiple regions:

Middle East
Europe
United Kingdom
Asia

This allows members to:

Find partners across borders
Expand into new markets
Access broader opportunities

The Middle East is one of the 
fastest-growing business regions globally, 
with over $3 trillion in GDP and strong 
government-backed investment strategies.
Driven by ambitious visions such as Saudi 
Vision 2030 and the UAE's economic 
diversification, the region offers unmatched 
access to capital, infrastructure and 
high-value opportunities.

IMB positions its members at the center of 
these dynamics.

Strategic hub between Europe, Asia and Africa
High concentration of investors and capital
Business-friendly environments (VAE, KSA)
Rapid growth sectors: technology, real estate, 
trade, services

Key advantages of the region:

More than expansion, IMB enables members to 
grow within a trusted international environment 
aligned with shared principles.
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A network designed to evolve
Members are encouraged to:

The focus is on building long-term, 
trustworthy relationships that create real 
and sustainable business impact.

Investment opportunities
Specialized expertise
More advanced collaborations
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In a landscape where access is open but unreliable,
a controlled environment changes the way business is done.

IMB is intended for those who value:

Relevant connections
Efficient exchanges
Serious professional relationships

Building modern professional 
relationships on timeless values.
“ “

Razik Ouerdi 
Founder – IMB
Dubaï -based Entrepreneur

Contact
     +971 52 550 5046             contact@imboffice.com

A different working environment
IMB is built for professionals who value ethical, principled and responsible business practices.
A space where ambition aligns with integrity.

Apply for membership
Access is limited. Each application is reviewed to ensure alignment with the network's 
standards and values.

IMB is not open to everyone. It is designed for serious individuals committed to meaningful 
and high-quality business relationships.

imboffice.com


